
Pricing and 
Income Potential

- 
in good condition and requires 
little preparation, the process 
will be rather easy.  $0.75 to 
$1.50 per square ft. is an average 
price depending on the size of 
the job. This price excludes jobs 
that require a lot of repairs and 
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Patching or repairing deep 
scratches or gouges can bring 
additional square footage or 
time and material charges.

Cabinets, furniture, and trim - Due 
to the wide variance in these 

sq. ft. rate. These are done by 
hand and typically require more 
labor and time. A rule-of-thumb 
would be about twice the rate of 

and typically ranges from $1.50 
to $3.00 per sq. ft.

WOOD FLOOR CARE
Hardwood Floors are gaining in popularity in today’s marketplace. In 2005 alone over 500 million 

thing to go during any remodel. Hardwoods are everywhere!!

seemingly unforgiving surface. A mistake in sanding required additional sanding to blend it in. The 
dust, the fumes and the potential to make mistakes made this process unappealing to the profes-
sional carpet cleaner. 

Bridgepoint released a hardwood cleaning and maintenance system as an alternative to the 
Bridgepoint Wood Products very ef-

fective and easy to use. The system is forgiving, meaning it is unlikely that you will make mistakes 
that will damage the wood. The Bridgepoint pad and recoat system is easy to learn,  is dust free, 
odor free and you can be in and out of the home or facility usually within a few hours. 

Versa Pro 17” Rotary Floor Machine
Wood Patch (Set of 8)
Wood Cleaner 
Wood Finish Semi-Gloss 
Wood Finish Matte
16” Maroon Scrub Pad 

17” Pad Driver

Wood Finish Applicator
Terry Cloth Covers 
Wood Marketing Brochures 
Wood Post Cards 
Wood Products Video
2 Qt. Pump Sprayer

Product List (Suggested items to perform this service) 

Educational Resources

Marketing

Bridgepoint Wood System 
postcards & brochure featuring Bridgepoint Wood Products. Many of your existing custom-
ers will use your service if they know about it.  If your customer is unaware you perform this 
service, that is your fault, not the customer’s fault.  

Be sure to:

• Utilize the “Hardwoods Can Last Forever” brochure to help sell the service.
• Mail the “Hardwoods Can Last Forever” post card to previous customers.
• Include in your yellow page advertisement.
• Include on your van, invoices and business cards.
• Have your telephone receptionist mention it over the phone.

Other

opportunity in both the residential and commercial markets. 

• Bridgepoint “Hardwood Cleaning and 
 Maintenance” manual 
• Bridgepoint DVD “How to Use Bridgepoint 

Wood Products”

• 
resource guide

• Mini workshops from your Interlink Supply 
Distributor

www.Pembertons.com
800-342-2297


